
Timing the 
Market Can Often 
Mean Missing 
the Best Days

Watching your portfolio decline is never 
fun. And when it happens day after day… 
the pain is palpable. Unfortunately, that’s 
when many investors’ emotions can get 
the best of them, and they want to take 
action. 

We understand where you’re coming 
from. We’re investors too. But we’re also 
here to say, “Don’t push the panic sell 
button.” Here’s why. 

When you try to time the market by selling 
when it’s falling with the notion that you’ll get 
back it when it rises again, you’ll likely miss the 
best days of the market. Because the market 
turns quickly. In fact, over the last 20 years, 
from January 1, 2004 to December 29, 2023, 
six of the seven best days occurred after the 
worst days and seven of the best 10 days fell 
within two weeks of the 10 worst days within 
that two-decade period.1

So what happens if you sell and miss those best 
days? Your potential return can fall dramatically. 
For example, over the last 20 years, if you 
stayed fully invested in an S&P 500 Index fund, 
your money should have grown by 9.8%. But 
what if you sold during a market downturn and 
then missed those 10 best days, your portfolio 
would be less than half of that—just 5.6%. And 
missing the best 20 days would cut your return 
by more than 70%.

Source: JP Morgan Asset Management. The dollar amount shows the performance of a $10,000 investment between Jan. 1, 2004 and Dec. 29, 2023. Returns are based on the S&P 500 Total 
Return Index. Indices do not include fees or operating expenses and are not available for investment. The hypothetical performance calculations are shown for illustrative purposes only and are 
not meant to be representative of actual results while investing over the time periods shown. Calculations are gross of fees but include reinvested dividends. Hypothetical performance do not 
reflect actual trading, liquidity constraints, fees and other costs and may not account for the impact of certain market factors such as lack of liquidity. Simulated trading programs are designed with 
the benefit of hindsight. Returns will fluctuate and an investment upon redemption may be worth more or less than its original value. Past performance is not indicative of future results.

Impact Of Time Out Of The Market



So the question is...
Do you have a crystal ball that can pinpoint the 
exact moment to get back into the market after 
the worst day? If you do, please share!

None of us knows when the market will hit the top 
or the bottom. That’s why staying fully invested—
yes, even through downturns—can be the best 
way to achieve the highest growth for your 
wealth. But it’s easier said than done. Luckily, a 
wealth planner can help. 

Everyone has blind spots. Unfortunately investors 
are often misguided by their psychological blind 
spots, especially during euphoric or distressed 
markets. Data backs this up. For example, for 
the 30 years from 1992-2021, the S&P 500 Index 
averaged 10.7% a year. The average equity fund 
investor earned a market return of only 7.1% a 
year.2

Why the gap? Investors typically make decisions 
based on emotion and tend to buy or sell at 
the wrong time. But a wealth planner can help 
remove that emotional barrier. Research suggests 

that access to specialized knowledge can help 
investors potentially reduce the number of 
common errors.3

For instance, during euphoric markets, a wealth 
advisor can help keep investor expectations from 
getting too ahead of themselves. And during 
distressed markets, they help keep investors 
calm. Reducing investor’s temptation to abandon 
a well-planned strategy can add percentage 
points of value-add to a portfolio.4

What are more beneficial courses of action? Think 
objectively. First, schedule ongoing deposits to 
your account to remove the emotion of when to 
buy. Second, commit to add a specified dollar 
amount to your account when it drops by a 
predetermined amount. Third, avoid unnecessarily 
checking (and therefore stressing about) your 
account daily, weekly, or even monthly. 

The Takeaway: Remember your wealth goals and 
objectives. Don’t let short-term blips derail your 
long-term plan. 



1 JP Morgan Asset Management Guide to Retirement. Data from Jan. 1, 2004 through Dec. 29, 2023.

2 DALBAR, Inc. 30 years from 1992-2021, "Quantitative Analysis of Investor Behavior," 2022. For illustrative purposes only. 

DALBAR computed the average stock fund investor return using industry cash flow reports from the Investment Company 
Institute. The average stock fund return figure represents the average return for all funds listed in Lipper's U.S. Diversified 
Equity fund classification model. All DAL-BAR returns were computed using the S&P 500 Index. Returns assume reinvestment 
of dividends and capital gain distributions. Investors cannot invest directly in an index. 
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This message is provided for informational purposes only, reflects our general views on investing and should not be relied upon 
as recommendations or financial planning advice. We encourage you to seek personalized advice from qualified professionals, 
including (without limitation) tax professionals, regarding all personal finance issues. While we can counsel on tax efficiency 
and general tax consider-ations, Motley Fool Wealth Management does not (and is not permitted to) provide tax or legal 
advice. Clients who need such advice should consult tax and legal professionals. This article may not be relied upon as 
personalized financial planning or tax advice. 

Motley Fool Wealth Management is an SEC registered investment advisor with a fiduciary duty that requires it to act in the best 
interests of clients and to place the interests of clients before its own. HOWEVER, REGISTRATION AS AN INVESTMENT 
ADVISOR DOES NOT IMPLY ANY LEVEL OF SKILL OR TRAINING.  Access to Motley Fool Wealth Management is only available to 
clients pursuant to an Investment Advisory Agreement and acceptance of Motley Fool Wealth Management’s Client Re-
lationship Summary and Brochure (Form ADV, Parts 2A and 2B). You are encouraged to read these documents carefully. All 
investments involve risk and may lose money. Motley Fool Wealth Manage-ment does not guarantee the results of any of its 
advice or account management. Clients should be aware that their individual account results may not exactly match the 
performance of any of our Model Portfolios. Past performance is no guarantee of future results. Each Personal Portfolio is 
subject to an account minimum, which varies based on the strategies included in the portfolio. Motley Fool Wealth 
Management retains the right to revise or modify portfolios and strategies if it believes such modifica-tions would be in the best 
interests of its clients. 

During discussions with our wealth advisors, they may provide advice with respect to 401(k) rollovers into accounts that are 
managed by Motley Fool Wealth Management. Such recommendations pose potential conflicts of interest in that rolling 
retirement savings into a MFWM managed account will generate ongoing asset-based fees for Motley Fool Wealth 
Management that it would not otherwise receive.   

Motley Fool Wealth Management, an affiliate of The Motley Fool, LLC (“TMF”), is a separate legal entity, and all financial 
planning advice and discretionary asset management services for our clients are made independently by the wealth advisors 
and asset managers at Motley Fool Wealth Management. No TMF analysts are involved in the investment decision-making or 
daily operations of MFWM. Motley Fool Wealth Management does not attempt to track any TMF services. 

Motley Fool Wealth Management, LLC 
2000 Duke Street, 2nd Floor 

Alexandria, VA 22314 USA
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https://advisors.vanguard.com/insights/article/putting-a-value-on-your-value-quantifying-advisors-alpha



